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Our group strategy consists of 
four pillars – a broad product 
range covering all the post 
trade activities, expertise across 
all asset classes, extensive 
geographic coverage and a 
client-centric servicing model. 
These are central to our ability 
to pursue our growth strategy 
and to maintaining our position 
as a leading asset servicing 
company.

Our reputation in the global 
private equity and real estate 
market grows ever-stronger 
on the back of our dedicated 
product range, which includes 
depositary, administration, 
middle-office, securitisation and 
bridge financing services. And 
the recognised expertise of our 
specialised servicing centres is 
essential in meeting the specific 
needs of this expanding client 
base.

The success of our Execution-
to-Custody is evidenced by 
the increasing number of 
clients adopting our simple 
and integrated one-stop-
shop model, which combines 
increased efficiency and risk 
reduction.

Finally, fund distribution is on 
the brink of a major paradigm 
shift, driven by regulation and 
technology. Our latest research 
with PwC uncovered significant 
opportunities for companies 
that understand and embrace 
the new environment, which is 
why we are soon to unveil an 
innovative service designed 
to enable our clients to take 
full advantage of the future 
distribution landscape  

  

Local Paying 
Agent in the 
Italian market
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JOE SALIBA, Deputy CEO, CACEIS

As a major player in asset servic-
ing for real estate and private eq-
uity fund managers and their in-
stitutional investors clients,  can 
you throw light on the reasons 
for the growth in the unlisted as-
set classes?
The current growth in unlisted as-
sets (real estate, private equity, in-
frastructure projects, loans) - the 
fastest growing asset management 
sector - is due to a number of fac-
tors: the majority of inflows come 
from institutional investors (insur-
ance companies, pension funds, 
sovereign funds), which are op-
erating in a context of low inter-
est rates and looking for strong-
performing assets in order to get 
better returns than those they can 
hope to achieve with traditional 
bond investments. 

Additionally, unlisted assets allow 
investors to diversify their port-
folios and to generate predictable 

incomes. Institutional investors re-
ceive an attractive illiquidity pre-
mium to make up for the fact that 
they are required to hold the assets 
for a long-term period. They are 
even more eager to benefit from 
this given their long investment 
horizon. We can also see that the 
short-term volatility of unlisted 
assets is more reduced than for 
listed assets and is not affected by 
the current turmoil on the equity 
markets. 

Another reason for the growth in 
securitisation, infrastructure and 
debt funds is the Basel III capi-
tal requirements. European banks 
are moving from an “originate to 
hold” practice (generating loans 
that are kept on the balance sheet 
until maturity) to an “originate to 
distribute” strategy (loans are now 
a source of immediate liquidity for 
the originator).

continued on page 2

Laurent Durdilly, Group Head of Private Equity, Real Estate and 
Securitisation (PERES) at CACEIS, gives his views on PERES 
market trends and explains how CACEIS responds to the specific 
needs of asset managers.

Forward-Looking 
Strategies for 

Business Growth
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LAURENT DURDILLY,  Group Head of 
Private Equity, Real Estate and Securitisation, 
CACEIS
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Lastly, the European authori-
ties (the European Commission, 
EU Council and the ECB) iden-
tify Private Equity as an impor-
tant source of financing. They are 
encouraging institutional investors 
to participate in the long-term fi-
nancing (ELTIF Directive) of the 
economy.

The European Commission, with 
the €315 billion Juncker invest-
ment plan involving the EIB and 
the European Fund for Strategic 
Investments (EFSI) makes it easier 
for private equity managers to raise 
funds to boost growth in the real 
economy in Europe.

What is the current state of fund-
raising in the Private Equity mar-
ket, particularly with regards to 
unlisted assets?
In general, significant growth has 
been seen in the level of fund rais-
ing and investment since 2013 for 
private equity as a whole in Europe. 
The sector nevertheless remains 
diverse with top players experi-
encing an inflow of liquidity with 
fund raising of €2-3 billion and a 
niche sector (especially in venture 
capital) that is also attracting strong 
investor interest but for amounts 
of approximately €100 million. As 
regards the various unlisted asset 
classes, real estate generates recur-

ring revenues with potential capital 
gains. European real estate funds 
recorded a 27.5% increase in fund 
raising in 2014 compared with 2013 
(source: INREV), with a growing 
proportion of investors from North 
America, Asia and the Middle East. 
Infrastructure funds investing in the 
development of renewable energies 
and construction of bridges, roads 
and transportation (trains, planes, 
boats) are also enjoying success 
among investors, favoured by bank 
disintermediation and new private 
financing vehicles encouraged by 
the European authorities. According 
to the European Commission, be-
tween now and 2020, €1 trillion of 

investment will be needed in trans-
port, energy and telecommunica-
tions infrastructure networks across 
Europe. Securitisation is also taking 
off, centred around residential real 
estate (RMBS) and funds for SMEs 
and intermediate-sized businesses 
eligible for ECB refinancing thanks 
to the Euro Secured Notes Issuer 
(ESNI).
Specialisation allows asset manag-
ers to develop expertise in real es-
tate, debt or infrastructure projects 
recognised by institutional inves-
tors. Being a specialist in these as-
set classes cannot be improvised.

How does CACEIS respond to the 
specific needs of asset managers 
specialising in real estate and pri-
vate equity?
CACEIS responds to specialist real 
estate and private equity operators 
by providing a bespoke service that 
meets their needs well beyond the 
services of a depositary bank. In 
Germany in particular, a number of 
real estate and private equity fund 
management companies present 
lower investment thresholds than 
those required to obtain AIFM ap-
proval and therefore do not fall into 
the obligation to assign a deposi-
tary. However, they need financ-
ing, management of subscription 
orders, monitoring of their invest-
ments and accounting for compa-
nies and funds. To meet these needs, 
CACEIS has moved up the value 
chain to offer integrated services. 
Our offering includes financing ser-
vices, a link with property managers 
to provide real estate accounting, 
middle office services and investor 
reporting. Financing - which is cru-
cial for fund managers - includes, 
as necessary, authorised overdrafts, 
equity bridge facilities, and letters 
of credit and guarantee to help them 
to finalise an acquisition under best 
conditions than calling on investors.

The core of CACEIS’s PERES busi-
ness line is supporting the develop-
ment of the real estate and private 
equity fund sector by offering fund 
managers specific and integrated 
services to suit each investment 
profile. CACEIS‘s PERES teams 
and IT systems are also specialised 
by asset class.

Do you offer fund management 
companies a competitive range 
of services?
Yes, for example our financing 
services help to improve the per-
formance of our clients’ funds 
and therefore their competitive-
ness. This also implies better an-
ticipation of calls for funds for 
their investors. Today, real estate 
and private equity asset managers 
are globalising their investments 
and the distribution of their funds. 
CACEIS is a service provider able 
to assist them in Germany, the 
Benelux region, France, Italy, the 
United Kingdom, Switzerland and 
North America with local teams. 
If they decide to create funds un-
der local law in order to meet the 
needs of their investors and/or 
funds for international distribution 
in Luxembourg or in the United 
Kingdom as part of a strategy that 
combines feeder funds and mas-
ter funds, a solution with a single 
point of contact is proposed. In this 
case, asset managers and their in-
vestors benefit from a local infra-
structure and from comprehensive 
harmonised reporting.

This unique offering marks 
CACEIS from its competitors and 
reflects the transformation of its 
role in the asset management value 
chain. Like our clients, we inno-
vate, we invest continually and we 
also take an entrepreneurial ap-
proach in order to support them in 
their development 
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On 10 July 2015, France intro-
duced a new form of Limited 
Partnership, the Société de 

Libre Partenariat (SLP). With the 
SLP, France offers a competitive 
solution as alternative investment 
fund jurisdiction to Private Equity. 
An SLP is a version of a Société en 
Commandite Simple (SCS) whose 
operational rules are governed by the 
section of the Monetary and Financial 
Code relating to AIFs (alternative 
investment funds) and particularly 
French FPCI, formerly FCPR. The 
General Partners are responsible for 

the company’s management and the 
Limited Partners providing capital. 
The SLP structure will allow for 
greater involvement of investors in 
the life of the vehicle. This structure 
is similar to that of FPCIs managed 
by investment companies except that 
FPCIs do not have a legal personal-
ity. SLPs will be open to professional 
investors, as defined in MiFID; to 
the investment managers (in order to 
structure the carried interest) and to 
investors making an investment of at 
least €100,000. 

The main difference from an FPCI 
lies in the fact that an SLP will have 
a separate legal personality. Thus it 
overcomes one of the principal draw-
backs of the FPCI form. FPCI man-
agers have frequently been required 
to create foreign-registered Special 
Purpose Vehicles in order to invest 
in countries other than France. As 
FPCIs do not have a legal personal-
ity, foreign companies or funds (in 
the case of funds of funds) have been 
unable to register FPCIs as investors. 
In addition, as tax conventions some-

times only apply to entities with a le-
gal personality, SLPs, even if, finally, 
not considered as fiscally transparent, 
will be able to benefit from existing 
tax conventions and avoid double 
taxation in many countries.
These vehicles will be compliant with 
the provisions of the AIFM Directive 
and will thus qualify as AIFs. As a 
result they will need to appoint de-
positaries. With the legislation now 
complete, implementing measures 
are expected to enter into force by the 
end of 2015. These are likely to con-
firm the attractiveness and simplicity 

of SLPs for Private Equity fund man-
agers and ensure that their tax status 
is in line with international standards.

CACEIS’s PERES teams offer be-
spoke solutions to investment com-
panies launching SLPs in order they 
can benefit from all the advantages of 
this new structure and thus give fresh 
impetus to their fundraising 

France adopts 
international Private Equity standards

Inspired by the 
Anglo-Saxon limited 
partnership model, 
the Société de Libre 
Partenariat (SLP) 
adopts international 
Private Equity 
standards.

 

 

 
  

 

 
 
 
 

 
 

 
 

  
 

EDOUARD ELOY, Head of Product offering – 
PERES, CACEIS

Three questions 
on Private equity 

Take a few minutes to 
understand trends in the 
market for Private Equity 
in Europe and discover 
our services dedicated to 
these investment funds. 
Interview with Edouard 
Eloy, Head of Product 
offering - PERES, CACEIS.



With a newly-opened 
office in the heart of 
London, CACEIS is 
in a strong position 
to assist UK-
based investment 
managers’ local 
AIFMD depositary 
requirements.

A NEW, FULLY-AUTHORISED 
ENTITY IN THE UK
CACEIS London now has regulatory 
approval to provide depositary ser-

vices to UK alternative investment 
funds. This development extends 
CACEIS’ range of depositary and 
custody services to alternative man-
agers operating in the UK market. 
CACEIS has a long history of sup-
porting UK clients from its European 
centres such as Luxembourg and 
Ireland. With this approval, it is now 
able to assist these clients from their 
home market.

THE UK ALTERNATIVES MAR-
KET AND THE BENEFITS OF 
ENGAGING CACEIS
The UK market is one of the fastest 
growing in the alternatives sector. It 
ranks third worldwide in assets un-
der management with £6.2tr as of 
2013, only second to the USA and 
Continental Europe. As the larg-
est European centre for alternative 
fund management, the UK boasts 
over 450 private equity funds with 
£170bn in committed capital - 40% 
of Europe’s private equity invest-
ments. It is also home to some 200 
real estate funds with over £200bn 
in assets; and more than 67% of 
European hedge funds with £200bn 
in assets across 600 funds.

UK clients benefit from CACEIS’ 
considerable infrastructure and in-
ternational expertise supporting de-
positary and broader requirements. 
They also have access to CACEIS’ 
specialised post-trade functions 
relating to fund administration, 
middle-office, and monitoring of all 
asset classes. Furthermore, whereas 
some providers in the UK may only 
offer “depo lite” services, CACEIS 
is a full depositary bank for EU and 
non-EU AIFs.

THE UK OFFICE SET-UP AND 
ORGANISATION
Clara Dunne is the CEO of CACEIS 
London. Clara was previously in 
charge of CACEIS’s Dublin-based 
branch and has in-depth experi-
ence of coordinating the group’s 

strengths to service clients from 
Europe, the US, and the UK. Risk, 
legal and compliance issues are su-
pervised by Paddy Walsh. A grow-
ing team in the London office moni-
tors the depositary services, and 
Owain McNeill recently joined to 
head up the branch’s business de-
velopment team.

To ensure high quality depositary 
servicing for UK AIFs, CACEIS re-
lies on the industry-leading software 
platform for alternatives, E-Front. 
Recently, existing UK-based cli-
ents were successfully migrated to 
the platform. Having completed this 
step, CACEIS is in a position to ex-
tend the service to new clients.

The new London Branch reinforces 
CACEIS’ position as No. 2 deposi-
tary/trustee in Europe with £823bn 
and the leading European Fund 
Administrator. It helps us address a 
key client requirement for fully reg-
ulated AIFMD-compliant services 
to UK domiciled funds. It adds to 
the group’s already extensive global 
network, and with the solid support 
of our reference shareholder, Credit 
Agricole, makes CACEIS a reliable 
partner for the UK’s alternative in-
vestment community 

Open-ended real 
estate funds becoming 
increasingly attractive: 
according to the latest 
real estate survey* of 
the “Scope” rating- 
agency, renting rates 
are starting to rise 
again. 

Open-ended mutual real es-
tate funds in Germany have 
seen an increase in invest-

ments. The net inflow amounted 
to €1.7 bn in the first quarter 2015, 
which was a 100% increase on the 
first quarter of 2014. The ongoing 
search for suitable properties and 
financing structures by asset man-
agers and investors is driving the 
industry's internationalisation: other 

juridictions offer legal forms which 
may better suit the new requirements 
of the investors. Again, Luxembourg 
is one of the preferred juridictions. 
CACEIS leverages its extensive ca-
pabilities to service clients. At the 
same time, non-EU fund initiators 
are starting to sell funds to institu-
tional investors in Germany, in com-
pliance with AIFMD and KAGB. 
For those managers, CACEIS has an 
effective solution in place.

Furthermore, rising pressure on 
revenues and expenses forces asset 
managers to consider outsourcing 
non-core activities. Recently, big 
German players have already out-
sourcing their in-house real estate 
fund administration units to service 
providers. This is driving a trend, 
as the first requests for proposal of 
open-ended real estate managers 
can be seen on the market place. 
Managers of newly-licenced closed-
ended funds are also looking for 

external administration solutions. 
As one of the Top-3 depositaries for 
real assets in Germany, CACEIS is 
a strong partner and can provide in 
the short-term additional services 
such as accounting, corporate and 
regulatory reporting and investor 
management.

In the meantime, the German real 
estate depositary market contin-
ues its consolidation. In previous 
years, well-known players like Sal. 
Oppenheim, withdrew from deposi-
tary services. As a result, there are 
currently 13 active depositaries, with 
only a few big players in this market. 

CACEIS is the leading independent 
real estate depositary and is ben-
efitting from the consolidation. Two 
German public institutions are head-
ing the market – however, they are 
running a large-scale captive busi-
nesses only. For closed-ended funds, 
there are only six depositaries active 

on the market and CACEIS is the new 
market leader in terms of assets 

*Scope's market survey of open-
ended real estate funds, June 2015

HOLGER SEPP, 
Board Member of CACEIS in Germany

Real estate fund developments in Germany 

CACEIS’s new London branch

CLARA DUNNE, Chief Executive Officer
CACEIS Bank Luxembourg - London Branch

ANNIE BLOUIN, Head of Regional Coverage - 
Ireland, North America & UK

  KEY FIGURES FOR CACEIS 
IN GERMANY FOR REAL 

ESTATE FUNDS 

€25bn 
 Assets under Depositary 

52 
Real Estate Investment 

Companies
Figures as of July 2015
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On June 2015, Owain McNeill joined CACEIS as Business 
Development Director in charge of UK clients. He shares his 
views on CACEIS‘s new entity in London.

CACEIS has recently received regulatory approval to provide depositary 
services to alternative funds in the UK. How is the business progressing?
CACEIS has a long history of servicing UK clients, and with this approval, 
we will be able to directly support these clients in their home market with 
a closer relationship. We have a strategic commitment to servicing the 
needs of local and overseas investment companies in the UK, which is a 
key market for them. The achievement of this plan is highlighted by the 
onboarding of Pramerica, an American real estate Investment company, 
which recently selected CACEIS for UK depositary services. It testifies to 
the quality of the pan-European service coverage offered to our clients as 
depositary bank for their alternative funds. We are confident that this will 
lead to further business expansion.

CACEIS offers its pan-European expertise in depositary and custodian 
banking. How does this address client business objective? 
Clients benefit from CACEIS’s multi-jurisdiction fund offering. It constitutes 
a competitive advantage, providing fund management companies with 
solutions to help them to grow locally and internationally. By bringing 
the Group’s expertise in depositary, fund administration and custodian 
banking services to the UK, clients are supported by innovative products 
and a European-leading range of services to meet the specific needs of 
private equity and real estate funds. Financing, as well as outsourcing 
middle and back office functions are now a key part of our services. They 
contribute to reducing operational risks and achieving efficiency goals.

Finally, let us look forward: what are your views on CACEIS’s outlook  
in the UK? 
With an explicit long-term commitment to provide support to the fund 
management sector in the UK, our offering will be expanded to cover 
UCITS funds, subject to regulatory approval. Our initial target clients are 
Private Equity and Real Estate fund managers. CACEIS is enhancing its 
European footprint in asset servicing to cover the full AIFMD requirement 
and support growth of investment companies in London, the largest 
European centre for asset management. We have already won several 
significant mandates. We expect to significantly increase our market share 
in 2016  

Interview with Owain McNeill

Owain McNeill has over ten years' 
experience in the institutional fund services 
sector covering alternative investment and 
traditional asset managers. He joins CACEIS 
from U.S. Bancorp where he was Senior 
Vice President for Sales in the London office. 
Owain McNeill also held senior positions 
at HSBC and Citi, the latter where he was a 
Director in Citi’s Global Investor Services. He 
started his career as a software developer 

before becoming Business Manager for Alternative Investments at TIM Group, 
a financial technology company, in London. Owain McNeill has an M.A. in 
History and a B.A. (Joint Honours) in English and History.
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Owain McNeill



CACEIS becomes 
depositary and custodian 
for the entire Advenis 
Investment Managers 
fund range
The Advenis Investment Managers' 
management company (formerly 
Avenir Finance Investment Managers) 
has entrusted CACEIS with account-
keeping/custody and depositary services 
for its entire fund range. The mandate 
covers execution and clearing services 
for listed derivatives and cash equities. 
Thibault Delahaye, Chief Executive 
Officer of Advenis Investment Managers, 
said: “We need to be able to count 
on a depositary with full control over 
fine-tuned operational processes for all 
asset classes. CACEIS has administered 
our funds for several years, and its 
experience on European markets 
together with its dedication to supporting 
our growth were key to our decision on 
this mandate.” 
Joseph Saliba, Deputy Chief 
Executive Officer in charge of business 
development at CACEIS, commented:  
“I am delighted that we have been able 
to forge an even stronger relationship 
with Advenis Investment Managers. 
Being a long-term partner for our clients 
lies at the very heart of our strategy. The 
ongoing improvement of our service 
quality and our ever-broader range of 
execution and clearing services have 
contributed to this success.”   

 
Twenty First Capital 
chooses CACEIS for its 
first Luxembourg UCITS 
fund
Asset Management company, Twenty 
First Capital has selected CACEIS 
as the asset servicing partner for its 
first Luxembourg UCITS fund, TFC 
TACTICAL Long/Short Fund, launched 
on the 22nd of May. CACEIS provides 
Twenty First Capital with depositary 
services, fund administration, transfer 
agency as well as listed derivative and 
cash equity execution and clearing 
services. 
Twenty First Capital, an independent 
management company with multiple 
areas of expertise, regulated by the 
AMF, was founded three years ago. 
In the midst of a growth phase with 
assets under management of over €600 
million at the end of 2014 in the fixed-
income, equity and emerging markets, 
the company now has an alternative 
investment offering following the 
launch of its Tactical Long/Short fund 
managed by Gonzague Del Sarte. 
Stanislas Bernard, CEO of Twenty First 
Capital, stated: "We were looking for a 
first-rate service provider to support the 
launch and international distribution of 
our first Luxembourg UCITS investment 
vehicle. We were convinced by CACEIS's 
vast experience in European markets 
and its comprehensive range of services 
for investment funds." 
Joseph Saliba, Deputy Chief 
Executive Officer in charge of business 
development at CACEIS, added: 
"CACEIS has developed derivative 
execution and clearing services, thereby 
enhancing its offering for fund managers 
working within the framework of the 
UCITS IV or AIFM directives. Twenty 
First Capital will have access to our 
expertise on the full range of services for 
Luxembourg funds managed by French 
asset management companies" 

NEW BUSINESS
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Target2 Securities (T2S), the 
new pan-European platform 
for securities settlement 

in central bank money run by the 
Eurosystem, is a catalyst for European 
post-trading harmonisation, particu-

larly to make cross-border settle-
ment as efficient and safe as domestic 
settlement. This goal will be achieved 
in 2017, when the various migration 
waves, which began on 22 June 2015, 
will unify securities settlement in 
21 European financial markets. This 
harmonisation is illustrated by sev-
eral concrete developments, notably 
the adoption of T+2 settlement cycle 
since October 2014 and the conver-
gence of the processing of corporate 
actions on flows in the T2S zone. If 
T2S monitors securities settlement, 
note that the management of stocks 
remains the responsibility of central 
securities depositories (CSDs).

On 22 June 2015, the CSDs of Greece, 
Malta, Romania and Switzerland (for 
settlement in euros) migrated suc-
cessfully to T2S, followed on 31 
August 2015 by the Italian CSD. On 
28 March 2016, the Belgian, Dutch, 
French and Portuguese CSDs will 

follow. The third wave should take 
place in 12 September 2016 and the 
fourth on 6 February 2017.
CACEIS is a direct participant in 
three CSDs (Belgium, France and 
the Netherlands) which currently 
use the ESES system. As T2S was 
inspired by the existing principles of 
ESES, (irrevocable real-time securi-
ties settlement in central bank money 
backed by auto-collateral), CACEIS 
is familiar with this framework. 
Although the many changes for T2S 
have resulted in significant develop-
ment, CACEIS's strong in-house  
expertise ensures a smooth transition 
to the new platform for its clients.

CACEIS supported the T2S proj-
ect right from the beginning and has 
opted to become a direct participant 
in T2S, as a DCP (Direct Connected 
Participant) for the markets with large 
volumes (ESES, Germany) and to se-
lect the best service provider for other 

markets, with an emphasis on qual-
ity of service and control of risk. For 
CACEIS the goal is to offer its clients 
the best cut-off times and the new 
functionalities to ensure efficient and 
safe processing of their securities in-
structions. CACEIS believes that the 
introduction of T2S must be as neu-
tral as possible in terms of its impact 
on the day-to-day business of its cli-
ents, particularly for their instruction 
and reporting communication tools.

In order to ensure successful migra-
tion to the second wave on 28 March 
2016 (ESES markets and Portugal), 
CACEIS is involved in the user test-
ing phase. 

The creation of CACEIS’s centre 
of excellence in Paris for securities 
settlement and custody with a single 
platform, which is already operation-
al, will leverage the benefits of T2S 
for clients 

DANIEL PASCAUD, 
Head of Operational Line  Custody, CACEIS

CACEIS ensures a smooth 
transition to T2S for its clients 

SCS and SCSp facilitate private 
equity growth in Luxembourg

In July 2013, alongside the 
transposition of AIMFD 
(Alternative Investment Fund 

Managers Directive), Luxembourg 
took steps to modernise its regu-
latory framework. It introduced a 
new regime regarding carried in-
terest, modernised its SCS ("so-
ciété en commandite simple" or 
limited partnership) regime and 
introduced the SCSp ("société en 
commandite spéciale" or special 
limited partnership).

The SCS and SCSp are inspired 
by the Anglo-Saxon "limited part-
nerships" which are the dominant 
vehicles used for private equity, 
particularly in Delaware, Jersey 
and Guernsey. The SCS and SCSp 
are based on a Limited Partnership 
Agreement (LPA) that defines ob-
ligations and responsibilities be-
tween the General Partner (GP) 
and the Limited Partners (LP), 
and are adjusted to the respec-
tive needs and objectives of fund 
promoters and investors. The new 
legal framework applicable to the 
SCSp allows greater flexibility, 

while also providing increased le-
gal certainty: a simple formation 
process, freedom of contract and 
greater transparency. Luxembourg 
therefore allows the creation of a 
vehicle that is extremely flexible 
and custom-made for the alterna-
tive investment fund industry. The 
SCSp tax regime has been clari-
fied by the circular published by 
the Luxembourg tax authorities 
on 9 January 2015. The SCS and 
SCSp are tax-neutral and VAT is 
not charged on management fees, 
making them even more attractive.

In practical terms, the flexibility 
of these structures stems from the 
fact that they can be set up quickly 
(as a notarised deed is no longer 
being required), they can be val-
idly constituted through a private 
agreement, and they exist as soon 
as the memorandum and articles of 
association are executed. The main 
difference between the SCS and 
SCSp is that the SCSp is not vest-
ed with legal personality, but like 
the SCS, it offers the possibility of 
creating regulated or unregulated 
vehicles (SIF and SICAR).

SERVICES TO PRIVATE 
EQUITY FUNDS
An unregulated SCSp with an 
AIFMD-compliant investment poli-
cy may be qualified as an AIF (al-
ternative investment fund) and must 
select a depositary bank. The spe-
cific features of the SCS and SCSp 
present advantages which, com-
bined with efficient operational 
structures, allow them to adapt to 
a changing operating environment. 
With CACEIS, private equity com-
panies have the support of a lead-
ing player in asset servicing that 
operates in the main private eq-
uity fund jurisdictions. CACEIS' 
PERES (Private Equity, Real 
Estate and Securitisation) team 
focuses entirely on private equity, 
real estate, infrastructure, debt and 
securitisation funds. It is made up 
of specialists in Germany, France, 
Luxembourg, Switzerland, Italy, 
the UK, the USA and Canada, and 
they administer over €120 billion 
of assets. PERES provides the full 
range of services (middle office, 
fund administration, depositary 
bank and custody) within a consis-
tent, dedicated management unit. 

Client response time is improved 
through access to a dedicated con-
tact person who has a high level of 
commercial expertise and direct 
knowledge of their operations.
Recently, Pramerica Real Estate 
Investors, a subsidiary of Prudential 
Inc, granted depositary bank man-
dates for several SCS structures 
to CACEIS. This illustrates the 
appeal of the SCS regime and of 
CACEIS' services, which are ide-
ally suited to the specific needs of 
private equity funds  

NEWLY INCORPORATED IN 
LUXEMBOURG IN THE 

LAST 12 MONTHS: 

SCSp:

489 
SCS:

151

Inspired by the 
Anglo-Saxon limited 
partnerships, SCS 
and SCSp structures, 
combined with 
CACEIS' services for 
private equity and real 
estate funds, offer an 
attractive framework 
for fund managers and 
their investors.

LAURIANNE DELAUNAY, Senior Relationship Manager PERES, CACEIS  and  NICOLAS PALATE, Head of Private Equiy Real Estate 
Securitisation, CACEIS, Luxembourg
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With CACEIS’ 
Local Paying 
Agent (LPA) 
activity in Italy, 
global asset 
managers can 
benefit from a full 
range of paying 
agent and local 
representative 
services, designed 
to facilitate 
international 
distribution and to 
provide assistance 
for local networks. 

The Italian asset management 
market is experiencing 
an extended period of 

growth, with inflows reaching 
€40bn just in the second quarter 
of 2015. Since January 2013, 
monthly net inflows have increased 
continuously and about 60% of 
this growth is attributed to non-
domestic investment funds. So, 
there is a growing trend among 
fund distributors to adopt an open 
architecture structure in order to 
meet the demand for an extensive 
range of foreign UCITS. As a result 
of this demand, international asset 
managers are actively launching 
strategic initiatives to enter Italy’s 
high-potential market.

International asset managers en-
tering the Italian retail market are 
legally required to appoint a local 
distributor to collect investments 
made into their funds. For reasons 
of operationally efficiency and in 
order to be fully compliant with 

regulatory and fiscal issues, local 
fund distributors usually delegate 
most of the related activities to a 
local intermediary. This intermedi-
ary is known as the Local Paying 
Agent (or Soggetto Incaricato dei 
Pagamenti, SIP).

The LPA acts as a facilitator between 
managers of funds domiciled outside 
Italy and their distribution networks, 
which include banks, SGRs, SIMs 
(Italian investment companies) and 
financial advisors. The LPA’s pri-
mary role is to capture individual 
orders for specific UCITS funds via 
STP from the distribution network 
on behalf of retail investors, aggre-
gate these into a single order, which 
is then executed via the TA’s omnibus 
account (bulking and order routing 
activities). The Local Paying Agent 
also maintains a register of individual 
shareholders, generates value-added 
reports for distributors, and issues 
confirmation letters to investors. In 
addition, the LPA is the withholding 

tax  agent, carrying out the calcula-
tions and liquidation of funds to pay 
capital gains-related taxes on UCITS 
investments. Upon request, it can 
also generate and file specific reports 
for  the Italian regulatory authorities.

CACEIS’s entire range of services 
is run within a fully-automated en-
vironment, which benefits from a 
high level of STP. Services in Italy 
also benefit from the close technical 
support of the Group’s Luxembourg-
based fund execution hub, which 
handles all related central transfer 
agent (CTA) activities.

As fund administrator and central 
transfer agent, the CACEIS group 
has a large number of investment 
manager clients based in the top 
management groups countries who 
actively distribute their products in 
Italy. To streamline theirs transac-
tions, they are encouraged to ap-
point CACEIS in Milan to act as 
their Local Paying Agent in Italy 

GIORGIO SOLCIA, 
Managing Director, CACEIS, Italy

Local Paying Agent in the Italian market

COMET - The new platform for transfer 
agent and fund distribution support

COMET, CACEIS’s 
new platform for 
transfer agency 
services and 
cross-border fund 
distribution support, 
has now been rolled 
out to support 
the international 
development of 
asset management 
companies.

To take advantage of the in-
ternational market, Europe's 
fund producers are market-

ing their funds internationally to 
find new sources of subscriptions. 
They benefit from the opportu-
nities provided by the European 
UCITS IV directive, which allows 
wider distribution of traditional 
funds in Europe, and the AIFMD, 
which extends the European pass-
port to alternative funds.
Marketing funds internationally 
gives rise to a number of challeng-
es, among them: monitoring com-
missions and identifying investors 
everywhere.

Indeed, CACEIS makes ongoing 
adjustments to its services at every 
stage of the fund marketing pro-
cess, to suit each client's strategy. 
Its teams have expertise in all the 
various local regulations and oper-
ating processes. They assist asset 
management companies with reg-
istration, order centralisation, net 
inflows monitoring and commis-
sion calculations. The implementa-
tion of a new IT platform enables 
CACEIS’s clients to benefit from 
a more powerful technical environ-
ment that is both secure and adapt-
able to changing regulatory require-
ments and distribution expansion.

A CLEAR GLOBAL PICTURE 
OF NET INFLOWS
COMET uses open source tech-
nology that brings high levels of 
flexibility and speed, both fea-
tures are being critical factors in 
the adaptation of IT developments 
to the needs of clients. Alongside, 
CACEIS has also developed more 
comprehensive fund and investor 
databases, ensuring the consis-
tency of the data made available 

to clients and investors thanks to 
enhanced data extraction methods.
In addition, the new platform is 
geared towards the future, where 
interactivity with clients and inves-
tors is a priority. New functional-
ities are available at all times from 
any type of fixed or mobile device, 
and as of today, the system offers:
▷ Net inflows reported online 
in real time for asset managers 
throughout CACEIS’s OLIS web 
site,
▷ NAV automatically integrated to 
issue STP settlements quickly,
▷ Dissemination of reports to in-
vestors including acknowledg-
ments for each order received, 
transaction notices or extracts of 
quarterly account statements,
▷ Sending of specific reports such 
as AML/KYC and FATCA.

CACEIS is now in position of 
turning this new platform into an 
easy-to-use interface by develop-
ing a web application dedicated to 
investors that not only provides re-
al-time views of positions, but also 
enables clients to open an online 
registry account to place orders 
for subscriptions and redemptions, 
as well as to file or receive docu-
mentation. This "Web Registrar" 
service will be available by early 
2016.

CONSOLIDATED, DETAILED 
OVERVIEW OF SALES 
BY DISTRIBUTOR AND 
INVESTOR
The growing number of distribu-
tion channels and places makes it 
harder for asset management com-
panies to identify distributors and 
investors, and to monitor fees. 
CACEIS provides them with a 
comprehensive overview of dis-

tributor and investor positions, cal-
culates commissions and can also 
handle their payments. Its COMET 
Trailer Fee system allows asset 
management companies to choose 
an interactive model, allowing 
them to manage changes in their 
distribution network and com-
missions in order to obtain quick, 
reliable information as their busi-
ness develops. Asset management 

companies also obtain comprehen-
sive reporting any format and me-
dium they require to monitor their 
various distribution models and to 
identify their investors.

These services enable asset man-
agement companies to adjust their 
product strategy and their distribu-
tion networks to meet the needs of 
the investors 

LAURENT MAJCHRZAK, Head of Operational 
Line - Fund Distribution Services

Domicile market share  
for cross-border fund distribution - Q4 2014

AuM: Luxembourg funds by country of the promoters

US

UK

Germany

Switzerland

Italy

France

Belgium

Netherlands

Luxembourg

Sweden

Others

16.6%

14.7%
14.2%

2.1%
2.1%

4.4%

7.6%

8.5%

1.7%

21.9%

6.2%

Luxembourg
67%

Ireland
20%

France
4%

Jersey
2%

UK
2%

Other
5%

67%Luxembourg Market share:
Source: PwC

Source CSSF July 2015

With 67% of the 
worldwide cross 

border registrations, 
Luxembourg remains 

the leading cross-border 
fund domicile in 2014. 

With 20% Ireland 
registered an increase 

compared to 19%  
in 2013.



Following the FATCA compli-
ance drive, the financial sector 
is now gearing up for the new 

international tax reporting stand-
ard – the Automatic Exchange of 
Information. The new regulation re-
quire financial institutions and com-
panies in a contractual relationship 
with financial counterparties to report 
the tax residence of their clients in 
countries that have signed up to the 
regulation. Drafted by the OECD at 
the request of the G20 and adopted 
by around a hundred countries, in-
cluding 58 early adopters, AEOI in-
troduces common standards for the 
multilateral exchange of information 
regarding financial accounts. From  
1 January 2016, onwards financial in-
stitutions will identify all their exist-
ing and new clients and require their 
tax residence for tax purposes. 

AEOI aims to reduce tax leakage to 
ensure the source juridictions can 
identify taxpayers and collect the 
appropriate tax from holding finan-
cial assets outside their country of 
residence.

To make sure a consistent process-
ing for the automatic exchange of 
information is introduced across 
the European Union, the European 
Commission proposed to include the 
draft common standard in a direc-
tive reforming the existing directive 
on administrative cooperation in the 
field of taxation (“DAC”).
This proposal gave rise to the DAC2 
Directive of 9 December 2014. All 
Member States are required to enact 
it in their domestic legislation by 31 
December 2015 at the latest. The 
first automatic exchange of infor-
mation (CRS*, Common Reporting 
Standard) will take place in 2017 and 
will consist of data collected in 2016. 
To avoid capital flight to neighbour-
ing countries, 35 other jurisdictions 
(including Switzerland, Andorra, San 
Marino, Liechtenstein, Bahamas) 
have undertaken to participate in re-
porting from 2018, joining Jersey, 
Guernsey, the Cayman Islands, the 
British Virgin Islands and the Isle of 
Man.
These regulations require financial 
intermediaries to be completely trans-

parent in tax matters by applying the 
so-called "reasonable diligence" rules 
– they have to review their strategy
and their organisation to make sure
they are compliant.

WHO IS IMPACTED
AND HOW?
CRS reporting will cover private 
investors and companies holding 
an account in a country outside 
their country of residence. All their 
banking data (account balances, in-
terest, dividends, capital gains and 
any other financial income) will be 
gathered by financial institutions in 
the relevant countries and transmit-
ted to their tax authorities once a 
year.

The experience gained from FATCA 
compliance by companies when 
determining to report as a financial 
institution (FI) or a not (NFE - non-
financial entity) will prove highly 
valuable. Clients have to check if 
there entity is a reportable person 
in order to comply with AEOI from  
1 January 2016.

Financial institutions face a number 
of challenges, including identify-
ing the tax residence of end inves-
tors. They will also have to assess 
the new reporting requirements 

and the quantity of information to 
be provided to local tax authori-
ties. Different interpretations of 
the CRS may be applied in differ-
ent jurisdictions. The scope of data 
to be reported is broader than for 
FATCA, since all income is taken 
into account (save for a few rare ex-
ceptions on certain insurance poli-
cies). Unlike with FATCA, ETFs, 
other listed funds and UK trusts are 
not exempt from the reporting re-
quirements.

SERVICES PROVIDED
BY CACEIS
The synergies between FATCA 
compliance and adaptation to 
AEOI allowed CACEIS to adjust 
rapidly to the new regulations. 
As part of a dedicated project, its 
teams have introduced the proce-
dures, systems and training early 
so that they will be fully compliant 
when AEOI enters into force on 1 
January 2016. Drawing on this ex-
perience, CACEIS can offer servic-
es to help its clients achieve AEOI 
compliance.

CACEIS will be able to support its 
clients with identifying end inves-
tors, monitoring changes of cir-
cumstances and reporting to the tax 
authorities 

CRS*: Common Reporting Standard 
and Due Diligence for Financial 
Account Information.

CAA: Competent Authority Agreement 
- a bilateral and reciprocal agreement
based on the FATCA Model 1
intergovernmental agreement (IGA).

19 April 2013
Approval by the G20 

and central bank 
governors of a new 

standard for the 
automatic exchange 

of information

September 2013
G20 leaders adopt the 
OECD’s proposal for a 

single global model for 
the automatic exchange 

of information 

23 February 2014
Adoption by the G20 
of the CRS and CAA

18 June 2013
The OECD presents a 

report to the G8 
summit on the issuing 

of a standard and 
global model for the 

automatic exchange of 
information

13 February 2014
The CRS is published and 

approved by the OECD 
committee

21 July 2014
Publication of a 

consolidated version of 
the standard with

comments and 
guidelines intended for 
public authorities and 
�nancial institutions

Major steps in AEOI Summary FATCA vs CRS

3 minutes to 
understand 
the Automatic 
Exchange Of 
Information

The major points to 
keep in mind, with 
infographics support. 
Interview with Aude 
Donnève, Group 
Product Manager  
at CACEIS.

FATCA AEOI

De minimis thresholds:  $50,000/$250,000
No de minimis thresholds with the exception of 
those for entities with a value of $250,000  
(for pre-existing entity accounts)

Indicators:   Geared towards US citizenship Geared towards tax residence(s)

Due Diligence: Separate for pre-existing and 
new accounts, as well as entity and individual 
accounts Different processes in the IGA model 1 
and FFI agreement

Due Diligence modelled on IGA, but with some 
differences 

Who is a FI: most Financial Institutions (some 
exceptions)

Most Financial Institutions; certain FATCA 
exemptions are not included

Scope of the notion of account: most 
banking products, except those with low risk, 
certain insurance products and most Asset 
Management products

Similar as regards banking and Asset Management 
products; no exemption for insurance products (at 
European level)

Reporting: Mainly towards US 
account balances as from 2014, including 
income and sales proceeds in stages

Multilateral approach via local tax authorities
Account balances, sale proceeds and income

Solvency II: CACEIS to 
provide support for 
Mutuelle du Personnel 
IBM
In light of the Solvency II reform, which 
will take effect on 1st January 2016, 
Mutuelle du Personnel IBM (IBM’s 
staff health insurance scheme) has 
chosen to entrust CACEIS with look-
through reporting, data enrichment and 
calculation of the gross market SCR for 
the portfolios already held under custody 
by the asset servicing group. Last year, 
the health insurance scheme assigned 
CACEIS the task of conducting securities 
valuations and ancillary accounting for 
its assets. 
To comply with forthcoming 
transparency and reporting obligations 
imposed by the Solvency II regulations, 
insurance companies and schemes 
require their Asset Servicing partners 
to provide high-quality reports on their 
investments. 
CACEIS’s comprehensive look-through 
system produces a data reporting file in 
the Club AMPERE format and calculates 
gross market SCR totals. 
Insurance companies and schemes can 
thus generate statutory quarterly reports 
and calculate their SCR by the imposed 
deadlines. 
The head of administration and finance 
at Mutuelle du Personnel IBM, Frédéric 
Bocher, said: “We chose CACEIS to 
help us deal with Solvency II issues 
as we already had experience of their 
high-quality approach to custody and 
valuation services. The consistency of 
their data and comprehensive nature of 
their checking processes are evidence 
of their reliability – a key aspect of 
producing reports that comply with this 
directive.”

Joseph Saliba, Deputy Chief 
Executive Officer in charge of business 
development at the CACEIS group, 
commented: “As the leading European 
fund administrator, CACEIS has 
developed the necessary expertise and 
technical capacity to provide insurers 
and management companies with high-
quality data. Mutuelle du Personnel IBM 
can count on CACEIS to ensure that its 
transparency obligations are met

NEW BUSINESS

6 caceis news -  No. 43 - September 2015

From January 2016, asset management 
companies, insurance companies and banks 
will have to apply the new international tax 
reporting standard, the Automatic Exchange of 
Information (AEOI). CACEIS offers services 
to help them comply with their new tax 
reporting duties.

AEOI – Bringing transparency 
on a global scale

AUDE DONNÈVE,  Group Product Manager ,  CACEIS

http://www.youtube.com/watch?v=BGRHtYbr11Y
http://www.youtube.com/watch?v=BGRHtYbr11Y


The final text should be shortly adopted by 
the European Commission. EU member 
states must  transpose  UCITS V into na-

tional law by 18 March 2016. 

This seminar is part of our product and regulatory 
watch program to ensure CACEIS’s clients are 
kept up to date on financial market developments 
and to assist them with our solutions to anticipate 
the impacts of the new regulations 

Mobile access enables asset 
managers to send urgent 
transactions when travel-

ling, such as validating net asset val-
ues of funds.

OLIS offers additional services: real-
time reporting, covering all types of 
assets and instructions, downloadable 
in several formats. 

The transaction website is available 
24/7 in a totally secure environment 

Check out the brochure

CACEIS’s 
UCITS V 
client seminar 

Get connected... 
...Find it all in OLIS

The latest 
CACEIS 

client seminar 
in Paris was 
designed to 

highlight the 
impacts of the  

UCITS V 
Directive 
which is 

broadly in line  
with AIFMD. 

The OLIS interactive 
transaction site gives 
CACEIS clients 
a graphical and 
customisable view of 
their data.

ON LINE INVESTOR SERVICES

L I S
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Breakfast Seminar

 In the press - Q3 2015

 Conferences - Q4 2015

Performance (Deloitte) 
“Interview” 
Philippe Bourgues, 
Deputy CEO, CACEIS Bank France and 
CACEIS Fund Administration

July 2015
Handelsblatt 
“Immobilienfonds” 
Holger Sepp,
Board Member of 
CACEIS in Germany

August 2015

Luxembourg for Finance 
“Cross-border fund distribution support” 
Etienne Carmon, Senior Business Analyst, 
FDS, CACEIS

22 October
EVCA 

Venture Capital Forum

Edouard Eloy, 
Head of Product offering – PERES, CACEIS

12-15 October 
SIBOS

SINGAPOREBERLIN

AMINA OULMI,  Group Product Manager , CACEIS

September 2015Revue Banque 
"T2S, an important step  
towards Capital Market Union"  
Eric Derobert,  
Head of Group Communications 
and Public Affairs, CACEIS

PARIS
13 October

AGEFI AMtech 

▷  “Securitisation, Solvency II, Reporting, 
Stress-Testing”
 Thibault Guénée, Head of Product 
offering - Institutional clients, CACEIS

 Edouard Eloy, Head of Product offering 
- PERES, CACEIS

▷  “Are GAFA changing distribution of 
saving products?”
 Etienne Carmon, Group Product 
Manager - Fund Distribution, CACEIS

▷  “MiFID II : Impact of inducement 
ban on distribution?”
 Nathalie Poux-Guillaume, Group 
Product Manager - Products & 
Solutions, CACEIS

6 November 
Nordics Private Equity Conference 

“How to fundraise successfully in the 
current climate?” 
Laurianne Delaunay, 
Business Development Manager, CACEIS

COPENHAGEN 

September 2015
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Worldwide
 Source: EFAMA - August 2015

Europe

The combined assets of the investment fund 
market in Europe, i.e. the market for UCITS 
and AIFs increased 12.6% during the first 
quarter to stand at €12.66tr at end  
March 2015. 

Source: EFAMA - June 2015

Country Focus -  Germany
Ireland focus in the next CACEIS news

Worldwide Investment  
Fund Assets Q1 2015 (€ trillion)

Net asset of the European 
Fund industry Q1 2015  
(€ trillion)

Regulated open- 
end fund assets 
worldwide stood 
at a new all-time 
high of €37.8tr at 
end March 2015, 
reflecting growth 
of 13.7% during 
the first quarter.

2013 2014 2015

€37.8tr

+16.3 %

+11.1%

+10.6 %

+14.7 %

€12.66tr
+12.6%/Q4 2014

Luxembourg
€3.5tr 

Ireland
€1.9tr 

France
€1.7tr 

Germany
€1.7tr 

UK
€1.4tr 

€

Switzerland
€491bn

Sweden
€288bn

Italy
€273bn

Spain
€251bn 

Denmark
€250bn

Net sales of Investment Funds
Q1 2015 (€ billion)

Worldwide net cash inflows increased in the first 
quarter to €574bn, up from €495bn in the fourth 
quarter of 2014, thanks to increased net inflows to 
equity, bond and balanced/mixed funds.

346

2014 2015

330 361

495
574

€574bn
+16%/Q4 2014

UCITS net sales surged in the first quarter of 
2015 to €285bn, up from  €49bn in the fourth 
quarter of 2014. 

Net sales of UCITS 
Q1 2015 (€ billion)

148

2014 2015

126 130

49

285

€285bn

Trends by investment type  
Q1 2015 (€ trillion) 

+580%/Q4 2014

Top Ten

€15.8tr

€7.9tr

€4.1tr

€6.7tr

Equity

Money  
Market

Bonds

Balanced

Equity fund assets increased 16.3% to €15.8tr at 
the end of the first quarter of 2015. Bond fund 
assets increased 11.1% to €7.9tr. Balanced/mixed 
fund assets rose 14.7% to €6.7tr, while money 
market fund assets increased 10.6 % globally  
to €4.1tr.
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+13.7%/Q4 2014
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Follow us

Insurers continue to favour Spezialfonds

AuM end of June 2015 Net sales January to June  
(total €1,314bn) (total €70bn)

*e.g. statutory health insurance funds, Deutsche Rentenversicherung Bund, liability insurance associations 
**German state and federal state pension bodies, charities and municipal entities

60
85

164

225

260

519

4.1

3.5

5.0

14.7

12.0

30.6

Other (e.g. social security institutions*,
public supplementary pension agencies**) 

Non-pro�t organisations 
(e.g. churches, associations) 

Credit institutions 

Manufactoring companies, 
industrial foundations, etc.

Retirement bene�t schemes
(e.g. pension schemes, pension funds, 
de�ned bene�t schemes)

Insurance companies

*Including foreign funds

2004 2005 2006 2007 2008 2009 2010 2011 2012 31/8/14 31/6/15

158

615

585

169

670

683

276

692

731

289

642

576

326

729

652

307

815

710

286

846

651

325

982

730

318

1,071

716

334

1,187

774

1,358
1,522

1,699
1,507

1,707
1,832 1,783

2,037 2,105
2,295

2,600

Assets outside investment funds
Spezialfonds
Retail funds

377

1,300

877

Net assets under management (AuM) in Germany Q2 2015

Net Sales of Investment Funds Q2 2015

Source: BVI

Source: BVI

€2.6tr
+8%/Q4 2014 From the beginning of the year to the end of June 

2015, assets under management grew by almost 8% to 
around €2.6tr.  The assets managed by fund companies 
in Spezialfonds total €1.3tr, while assets under 
management in retail funds stand at €877bn and those 
held outside investment funds amount to €377bn.

The German fund industry recorded net inflows 
of new money to the tune of €109bn during the 
first half of the year (full year 2014: €116bn), 

with Spezialfonds and retail funds contributing 
just under €70bn and approximately €43bn, 
respectively.

Sales receipts
Repurchases of investment fund shares Net sales receipts
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